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Here Are A Number of Very Good Reasons
why you should become a VisualLoyalty Reseller
for DED Limited

An invitation to provide a new, unique and low cost in-demand product.

Who are DED?
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Established for more than 20 years, DED Limited are a leader in the %%

design, manufacture and distribution of: ,.,':-» Vi
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e Point of Sale Equipment %m..._, Harveye = " Y

® Magnetic and Smart Card Readers and Writers —— \ ff
e Plastic Card Printers. k] f

® Specialist (Kiosk) Printers

It was through a combination of these products and %& ' ' .
the expertise gained from years of involvement with A=t i ihe unique rewrlable cards, the
! ] e oyalty image can change per purchase
them that the idea for VisualLoyalty was born. e — toreflectthe customers points
What exactly is VisualLoyalty?
L= —— | Inanutshell, VisualLoyalty from DED is the new name for electronic
T . .
TET customer loyalty - the art of keeping customers coming back to a
e i s | business or club/organisation time and time again. An affordable
1| # s | Customer Loyalty/Membership system which brings this previously
| | & | unaffordable luxury to any business.
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se==.) Comprising a Star TCP400 card reader/writer, DED’s own unique
qualLoyalty software, rewritable plastic cards, all connection cables and full instructions, this

user-friendly, Windows-based package enables businesses to run focused loyalty/
promotional programmes and their customers/members to instantly see the “reward” points
»_ they have earned.

A visit to our dedicated VisualLoyalty web site -

www.visualloyalty.net - will reveal everything there is
to know about the system, including a virtual

demonstration which shows just how easy

itis to use.

www.visualloyalty.net



Total Visual Customer Loyalty System

Why do DED need Resellers?

Quite simply because of the amazing success of VisualLoyalty since its launch in
2002.

And now the product is such a success, we are looking to establish a Network of

Resellers from both companies and individuals who either already know the market or feel
confident that they could expand into it to build on our sales efforts and high levels of Customer
Service.

The $64K Question: So What's In It For Me?

High profit margins

Fully comprehensive training and back-up support second to none
Access to dedicated technical support

An in-depth market overview presentation

Qualified sales leads

Additional special promotions

Discounts on demo equipment
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This is a genuine opportunity to prosper from selling a truly unique product with quite extraordinary growth
potential into several growing markets.

1

What Do | Do Now?
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e WWW viﬁmualloyalty.net

Simply ring Alan Hallworth on 01797 320636 or by email to oem@ded.co.uk
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“Reseller Demo Kit"

weemFAX: 01797 320273
sales@ded.co.uk
www.ded.couk | [N | T

Mill Road, Lydd, Ki ﬁ
TEL: 011&7_320636 or 07000 DEDLTD

= 4 L



